Protected Tomorrows Advocate Announcements

Announcements:  May 12, 2008

We have a new resource for you.  If you click on the Resource button above, you will find the Protected Tomorrows Newsletters.  These are the newsletters that Mary Anne has been writing for the website.  Every time a newsletter is electronically sent out to our Protected Tomorrows audience, that same newsletter will be formatted for your use as a marketing tool at presentations, expos, or in your Protected Tomorrows Marketing folder.  

Announcements:  January 29, 2008

Protected Tomorrows® just gained four new Advocates!  We now have representation in two more states, Nevada and Utah.  Mark Cordner hails from Las Vegas, Nevada, and Gerald Rowley is our new Advocate in South Ogden, Utah.  We also have two new Advocates in Illinois.  They are Dee Wilson, who comes to us by way of Bloomington, IL, and also James Doherty, who resides in Park Ridge.  You all will meet each other at the Annual Meeting in March.  Welcome Aboard!!

Announcements:  November 9, 2007

Are you using the Prospect Meeting Agenda with your prospective clients?  If not, you may want to use this document to keep your meeting on track and productive.  This document may be accessed by selecting Forms from the menu above.   Once you are in the forms area, go to Stage 1 – Take a Candid Look™ documents and click on the Prospect Meeting Agenda.  Should you have any questions regarding this document, please contact the Corporate Office of Protected Tomorrows.  

Announcements:  October 17, 2007

Are you using the new Protected Tomorrows® worksheets with your prospects and clients?  If not, you may access them by selecting Forms from the menu above.  Each worksheet may be found under the proper Stage number.  When a meeting is scheduled for a prospect, make sure that you use the Stage 1 worksheet.  This worksheet will help the family think through their personal situation and overall goals, dreams and fears.  This worksheet will also be a benefit to you in making this first meeting productive.  

Announcements:  October 4, 2007

Do you bring Guilt Cards to your presentations and have your attendees complete them?  If not, you should.  When you send these completed cards back to the attendees after three months have passed, the card will place you in front of the attendee again.  The card will remind them that they were supposed to do something pertaining to their loved one with special needs.  If they have not completed this task, it will either give them the “push” that they need to get started or they will call you and ask for your help.  To order Guilt Cards refer to the Marketing Catalog, which may be found under the FORMS tab, under the heading “Marketing Materials.”

Announcements:  September 24, 2007

Do you send "thank you" notes when you receive a referral from someone?  If not, you should.  When you acknowledge someone for helping you, they are more willing to help you again in the future.  Protected Tomorrows carries note cards just for this purpose.  To order note cards refer to the Marketing Catalog, which may be found under the FORMS tab, under the heading “Marketing Materials.”

Announcements:  September 12, 2007

When working with your client on Stage 3 – Filter the Legal Options™, you will naturally want to review their Discretionary Special Needs Trust and/or their Supplemental Payback Trust as part of your service.  If you want to send these trusts to the Protected Tomorrows® corporate office after your review, you will need to complete the TRUST REVIEW FORM, which can be found in the Forms section under Stage 3 – Filter the Legal Options™.  We will then review the trusts and send you our comments.
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